
GElPRE-QlIAUFIEllFOR A LOAN. First,getacopy
of your credit history (free copies available· ....••

througflV\lV\lV\l.annlJalcreditreport.com) and re~ ..
solve any issues adversely affecting your rating .•
Then, shop for reputable lenders with advice from ..............................•. JASON E. MICZEK -SPECIAL Ton

your real estate agent. A loan officer willestii"nafe HOME, SWEET HOME: Marta Cubas' cat Bianca loves lounging in the sitting room of her home in east
how much of a loan you can afford. That figure is ··Mei::klenburg County. This is Cubas' first house. She's lived here since May with her sister Monica and three
often more than buyers are comfortablespending: ..
on monthly housing costs ... - .J" FIND OUT ABOUT HOME-BUYING PROGRAMS.US.

ONCEPRE-QUALIAED, DON'T MAKE MAJOR CRED- Department of Housing and Urban Development,
IT PURCHASESUNTIL AFTERYOU HAVETHE KEYTO fc>r examPle, has programs to help teachers, fire-

YOURNEW HOME. Big purchases made before then ' .•.frghre.rsand o~~ers~y affordable homes. Federal
can affect your ability to get a loan. HOUSing AdmInistratIon loan programs offer lower

down payments to help first-time buyers. Go to

www.hud.gov/buying for details.
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; «· ...H ••.••.•• •.•.·• ••.•.•. ·.ByKATHYHAIGHT
··y()u'.r~P:~")'W~y()urfrrsfhome. You have hundreds of questions. We're hen

help;···· .•• >.;·

Here are 26nps.thatbreak the process down into manageable parts and gi,

the inforniatl6¥x{)uneed,
The advicecorii~sfromii1terViewsWithCindy Chandler, a Charlotte real e

consultant and president of the N.C. Association of Realtors; syndicated colu

....•llyce Glink, author of "100 Questions Every First-Time Home Buyer Should i
~:?;;~-"- -,': --.

{r'c _ ... n •..•.••..•••• "tl1~book"l,OOlTips for Buying and Selling a Home,"by Mark Nash; and the 1

T(Jt:;;~~ih-'entofHOUSing andUrbanDevelopmentwebsite(wwwlm<igovl

SEE'

. " ' . . ..
.Area groups offering hoine-buying classes
the Urban League of Central CamUnas, (lC
373-2256 or www.lJrbanleaguecc.org; anc
Homeownership Center of Charlotte, (lQi.
342-0933 or www.hccharlotte.com.

~_c;;;.'C
,,-';

.. -----:-- .. -.-- .." .. , .... "--'- '-'. ---. - --'"...
. . ' . - ..- - ..~.--, '.: ..- '

'-' -- -- ..---- .... . - - .
. ' -'.' .' . '.- ...- --- - .. ------ ..

KNOW WHATYOU CAN AFFORDTO SPEND,FaCtors

to consider include: income, other assets, debts, <

alimony, costofhorneowners insurance,rea1es" ..
tate taxes, monthly expenses likecreditcarddebt, .
and homeowners as.sOciationfees ifapplicable.· ...

·Websites t6.helpyou··make calculatioosil1C!ude •.·.
wvvw~bankl(jte:com.·www.eloan.com.V!V1."/V.ob-

serverhornes,cf.ian?rTlany realtyfirf1)sit0·••··••·••••.•...··.....
CHOOSEA ?EAL ESTATEAGENTWHO'LLREPRE': .•..••.•...•.•.••

SENTYOu.Pickariagentvvho agreeS to ]{)Ok6iJt<··.
solelyf6rthe best interests of the buyer,notthe·
seller.ALtth0rsGlinkand Nash and realestatecof1~.···

.sultantCharidlerallrecorriinend buyers'agentS ...
These are agents who agree to advocate for you,

the buyer; everithoLigh they may be representing··.·
sellers in other transactions. There are also"exc!u- ..
sive" buyers' agents who only represent buyers, .

never sellers:\Alhichever you choose;besurethe/
agent hasexperiencewith homesinthe price ..
range and neighborhOods you want.·
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GO WITH THE FLOW: Open space reigns
and dining room of Marta Cubas'

TipSfromlOZ

MAKE A LIST OF "MUST-HAVES" AND ANOTHER OF

WOULD-lIKE- TO-HAVES" FOR YOUR HOME. A "must­
1ave" might be two bathrooms. "Like-to-haves" could
nclude a deck or extra bedroom. Prioritize both lists
md be realistic. "Even Bill Gates didn't get everything
1ewanted the first time:' Glink says: "He hadto add
>nto his house."

" LOOK AT A VARIID OF HOMES IN DIffERENT NEIGH­

lORHOODS. Don't let anyone feature (beautiful wood­
Nork or ugly brown carpet) blind you to a home's
)ther qualities. Carpet can be changed. Woodwork is
'<Irfrom enough to make a house the right one.

LOOK AT HOMES YOU LIKE MORE THAN ONCE, AND ON

I>IFFERENT DAYS OF THE WEEK AND TIMES OF DAY. Drive
:hrough the neighborhood to see traffic pattems and
.valk through to talk to neighbors on the street ... ' .
"."' .. '

') ~ ONLY LOOK AT HOMES YOU CAN AFFORD: This re­
duces the temptation to overextend your budget.

'·t'
l'\IJ;BUY THE RIGHT SIZE HOUSE. You'll likely be in your
first home for 5·7 years - that's how long it typically

takes to break even. Make sure you have enough
s¢aceforpotential fumily expansion.

JtOiREALiZEJHE NEIGHBORHOOD YOU CHOOSE IS AT

lEAST AS IMPORTANT AS THE HOUSE - MAYBE MORE IM­

i'ORTANT. Make sure it's a neighborhood you're com­
f6d:able in.
:~;;':.,,"

;;,,·BE WARY OF NEIGHBORHOODS WITH HIGH FORECLO·

S\1R£RATES. It's a sign of instability and casts a pall on
;:,",'9- area.

KEEP A NOTEBOOK OF HOUSES YOU'VE lOOKED AT.

For each home, include the marketing sheet. photos
you've taken of the house (with agent's permission)
and notes you've made on the home's plusses and mi­
nuses.

THINK ABOUT RESALE VALUE. A house may be at­
tractive to you, but how will it look to futur.e buyers? A
.backyard pool may scare away fumilies with young
kids. A nearby train may sound fur less romantic to
others.

HIRE A REAL ESTATE ATTORNEY. This protects your

legal rights and gives you someone to review docu­
ments, answer questions and handle closing of the
loan and transfer of title.

HAVE THE PROPERTY SURVEYED, EVEN IF YOUR

IT. This gives you precise

CAREFULLY REVIEW THE HOME INSPECTION REPORT.

The inspector you hire to look at a home's structures
and systems gives you a detailed report before you
buy. Go over it with your real estate agent and attor­
ney to plan your best negotiating strategy. Realize the
seller is obligated to repair a roof leak, for example, but
not a hole in the carpet.

REALIZE THE COST OF HOMEOWNERSHIP IS MORE

THAN A MORTGAGE PAYMENT. Factor in other costs such
as taxes, insurance and utilities. Homes with wood
siding are more maintenance-intensive than brick. Ap­
pliances that aren't energy efficient cost more to oper­
ate.

~ HAVE YOUR AGENT PREPARE A PRE-CLOSING STATE­

MENT WITH ESTIMATES OF SETTLEMENT COSTS. This

helps you know what to expect at closing.

.A~n,,,,":'0. FIND OUT IN ADVANCE OF CLOSING WHEN YOU'LL

BE ABLE TO TAKE POSSESSION OF THE HOUSE. Realize that
date is subject to change and have a contingency plan
if you can't move in when expected.

ON THE COVER

Pictured is Marta Cubas' first house in east Meck­

lenburg's Berkshire neighborhood. The retired med-
ical technologist paid $185,000 for the tv"o-story,
four-bedroom home. Photos by Jason E­
Special to the Observer.

.....Make
outlets are
your home
says Denise
Bivens

outlets
some ­
been
furniture.
to be
moved


