g urﬁrsthome You have hundreds of questions. We're herc

The adv1ce com S from interviews with Cindy Chandler, a Charlotte real ¢
consultant and presdent of the N.C. Association of Realtors; syndicated colu
Ilyce Glink, author of “100 Quesuons Every First—Tune Home Buyer Should ¢

Lo KNOW WHAT YDU GAN AFFORD TO SPEND. Factors
to consider include: income, other assets, debts,
alimony, cost of homeowners insurance, rea

tate taxes, monthly expenses like' credzt card debt;

These are. agents who agree to advocate for you,
the buyer, even though they may be representing -
sellers in other transactions. There are also “exclu- |
sive” buyers’ agents who only represent buyers,

never sellers. Whichever you choose; be sure the.
agent has-experience with homes inthe| ice
range and 'etghborhoods you want. :

3. GETPRE-Q FORA LOAN. First, get a
of your “credit history (free copies available -
“through www.annuaicreditreport.com) and re-
solve any issues adversely affecting your rating.
Then, shop for reputable lenders with advice from JASON E. MICZEK - SPECIAL TO T
)I:OOL\:: zzlcﬁfggﬁn;.ﬁ ciyce:;ar: a?ffzir(‘:jer_rv}\:glest!mafé _ zPME, SWEET HOME‘ Marta Cubas' cat Bianca loves lounging in the sitting room of her home in east
ucan g figure is house.
B rirrors Bhan burs are comfor‘l:ablespendlng | eddenburg i Countér Thss is Cubas’ first She's lived here smce May with her sister Monica and three

on monthly housing costs. 5 ' g L _
- FIND OUT ABOUT HOME-BUYING PROGRAMS. US.  Area groups offering home-buying classes
4 ", ONCE PRE-QUALIFIED, DON'T MAKE MAJOR CRED- .. Department of Housing and Urban Development, _the Urban League of Centtral Carolinas, (7€
IT PURCHASES UNTIL AFTER YOU HAVE THEKEY To -~ for example, has programs to help teachers, fire- 373-2256 or www.urbanleaguecc.org; anc
mmma%mmmmmm - fighters and others buy affordable homes. Federal Homeownership Center of Charlotte, (704
can affect your ability to get a loan. " Housing Administration loan programs offer lower ~ 342-0933 or www.hccharlotte.com.
down payments to help first-time buyers. Go to L w3 s ot g
www.hud.gov/buying for details. o SEE
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Tips from10Z

. MAKE A LIST OF “MUST-HAVES” AND ANOTHER OF
WOULD-LIKE-TO-HAVES" FOR YOUR HOME. A “must-
1ave" might be two bathrooms. “Like-to-haves” could
nclude a deck or extra bedroom. Prioritize both lists
ind be realistic. “Even Bill Gates didn't get everything

1e wanted the first time," Glink says. “He i'radwadd )

’n to his house.”

xo LOOK AT A VARIETY OF HOMES IN DIFFEREI‘-I".NE'I'GH-
30RHOODS. Don't let any one feature (beautiful wood-

work or ugly brown carpet) blind you to a home's
sther qualities. Carpet can be changed. Woodwork is
‘ar from enough to make a house the right one.

£, LOOK AT HOMES YOU LIKE MORE THAN ONCE, AND ON

g

DIFFERENT DAYS OF THE WEEK AND TIMES OF DAY. Drive

‘hrough the neighborhood to see traffic pattems and

Na!k through to talk to neighbors on the street

it ONLY LOOK AT HOMES YOIJ CAN AFFORD. Thls re-
:I_u_ces the temptation to overextend your budget.

. BUY THE RIGHT SIZE HOUSE. You'll ikely be in your
frst home for 5-7 years - that's how long ittypicalty
‘akes to break even. Make sure you have enough
_ace > for potential family expansion. S

EM.IZE'TIE NEIGHBORHOOD YOU CHOOSE IS AT
LEAST AS IMPORTANT AS THE HOUSE - MAYBE MORE IM-
P RTAHT Make sure it's a neighborhood you're com-

.2, KEEP A NOTEBOOK OF HOUSES YOU'VE LOOKED AT.
For each home, include the marketing sheet, photos
you've taken of the house (with agent’s permission)}
and notes you've made on the home's plusses and mi-
Tises.

. THINK ABOUT RESALE VALUE. A house may be at-
tractive to you, but how will it look to future buyers? A
‘backyard pool may scare away families with young
kids. A nearby train may sound far less mmanhc to
others. i

BE

¢ b HIRE A REAL ESTATE ATTORNEY. This protects your
legal rights and gives you someone to review docu-
ments, answer questions and handle closing of the
loan and transfer of title.

-
%% . HAVE THE PROPERTY SURVEYED, EVEN IF YOUR
LENDER DOESN'T IIEQUI!IE IT. This gives you precise

: answe%’s questtons about whom

© /. CAREFULLY REVIEW THE HOME INSPECTION REPORT.

The inspector you hire to look at a home's structures
and systemns gives you a detailed report before you
buy. Go over it with your real estate agent and attor-
ney to plan your best negotiating strategy. Realize the
seller is obligated to repair a roof leak, for example, but
not a hole in the carpet.

L3
. REALIZE THE COST OF HOMEOWNERSHIP IS MORE
THAN A MORTGABE PAYMENT. Factor in other costs such
as taxes, insurance and utilities. Homes with wood
siding are more maintenance-intensive than brick. Ap-
pliances that aren't energy efficient cost more to oper-
ate.

772 HAVE YOUR AGENT PREPARE A PRE-CLOSING STATE-
MENT WITH ESTIMATES OF SETTLEMENT COSTS. This
helps you know what to expect at closing.

-
4;:@9 FIND QUT IN ADVANCE OF CLOSING WHEN YOU'LL
BE ABLE TO TAKE POSSESSION OF THE HOUSE. Realize that
date is subject to change and have a contingency plan
if you can't move in when expected.

ON THE COVER
Pictured is Marta Cubas’ first house in east Meck-
lenburg's Berkshire neighborhood. The retired med-
ical technologist paid $185,000 for the two-story,
four-bedroom home. Photosby]asonE.Mlczek-
Special to the Observer.
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husband hired b




